
 
 
Business to Business 

Many companies are replacing the traditional 
purchase order and payment process with an 
easy-to-use procurement system using business 
credit cards. For your clients, the ability to 
accept these payments becomes a vital element 
to their success. With the referral program you 
can offer multiple options to address this need. 
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 ¾ Acceptance of all Internet  E-commerce 
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business, corporate and 
puchase cards. 
Government and military 
purchase card acceptance. 
Stand alone and integrated 
software solutions for 
accepting payments. 

purchasing. 
Acceptance of traditional 
credit, debit, loyalty, gift 
and smart cards. 
Mobile and traditional  
point of sale electronic 
terminals. 

siness customers today want to work with suppliers who understand 
 advantages of doing business electronically. Purchasing cards 

inate the need for requisitions, purchase orders, invoices, and 
cks – lowering operating costs for companies doing business with  
r clients. Many of those business clients  

nt the ability to supply their customers with 
echanism for purchasing on-line as well. As 

usiness “partner” with your  clients, finding 
utions to these kinds of scenarios is a 
rity. With CBS’s Referral Program,  these  

utions are only a phone call away. 


